
 
Maui Housing Market Begins to Turn 
As experts predict an impending road to economic recovery, many wonder how soon 
Maui’s real estate market will experience a turnaround. “We have a long way to go.” 
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Across the Valley Isle, thousands have 
felt the strain of the economic downturn, 
devising cost-cutting strategies to 
maintain their footing in an increasingly 
unstable and uncertain financial 
landscape.  

But for hundreds of island realtors, 
brokers, lenders, developers and, of 
course, homeowners and potential 
homebuyers, the recession has 
unleashed a litany of formidable 
challenges, leading to rampant 
foreclosures and plummeting home 
prices. 

According to the National Association of 
Realtors, recovery in the housing sector 
hinges on several factors, including the 
success of stimulus packages; 
consistently low interest rates; increased 
consumer confidence; and a surge in 
inflation. In his presentation to the Maui 
Chamber of Commerce on Friday, June 
25, Hawai‘i Economist Paul Brewbaker 
warned that the full recovery of the 
state’s economy might very well rest on 
the resurrection of the housing and 
construction industries. “We have a long 
way to go,” he said, “but we will get 
there.” 

There have been signs of improvement, 
however. For example, in the first 
quarter of 2010, one in eight homes sold 
in the State of Hawai‘i were foreclosures 
(which means nearly 12 percent were 
the result of foreclosure threats, third-
party auctions or repossessions), 

according to a new report issued by 
RealtyTrac, a national real estate 
research firm. The report indicated the 
number of statewide foreclosures, 424 
during the first quarter, was just about 
twice the number from the same quarter 
in 2009.  

But there is some good news. 
RealtyTrac’s figures show that Hawai‘i’s 
real estate market has held stronger 
than the rest of the nation, as the ratio 
of foreclosures was significantly lower 
than other states, and Hawai‘i’s rate was 
fifth lowest among 41 states and the 
District of Columbia (figures for nine 
states were not included in the report).  

As for Maui County, in its May 2010 
report, the Realtors Association of Maui 
(RAM) assured, “The market is starting 
to turn, indicated by the recent increase 
in unit sales… while the homebuyer tax 
credit program has ended [and] the 
resulting sales (closings) through May 
and June still show in this month’s 
statistics.”  

While median prices may have slipped 
slightly, the report indicated that average 
prices for both homes and condominiums 
are following upward trends, with condo 
sales in particular steadily increasing, 
although median prices have declined. 

And while the total number of sales in 
Maui County may fall into the less-than-
desirable range for sellers and their 
agents, it is still up nearly 72 percent 



compared to sales in May of 2009—
certainly an encouraging sign. 
Residential sales in the first five months 
of the year “held strong,” with 81 homes 
sold and 104 condo units sold. May’s 
median sale prices were $442,000 for 
homes, $412,500 for condos and 
$547,500 for vacant lots of land, 
according to the report. Best of all, and 
perhaps most appealing to potential 
homebuyers, the report said, “Interest 
rates are remaining near historic record 
lows, which may help motivate would-be 
buyers to go ahead and buy.” 

The RAM report also noted that, as of 
May 2010, land sales had risen to 16 
lots. This is not only welcome news to 
sellers and buyers, but also to land 
developers, architects, contractors and 
construction workers, who have also felt 
the pinch of the vulnerable housing 
market. 

Josh Jerman, a realtor and broker with 
The Wailea Group, said Maui’s real estate 
market is gaining momentum. “It turned 
the corner the first quarter of 2010, and 
has since experienced a consistent 
increase in residential sales activity at all 
levels.” 

For example, said Jerman, “The ultra-
luxury market has seen four sales 
between $10 and $19.85 million... 
wealthy investors are confident the 
market conditions are now advantageous 
for substantial acquisitions.” 

The last turnaround of the Hawai‘i real 
estate market in 1997 was marked by 
wealthy investors re-entering the 
market. Jerman is confident conditions 
will continue to improve. 

“Overall, economic confidence is up, 
interest rates are low, and housing prices 
are too attractive to pass up,” he said.  

Despite the odds stacked against them, 
many developers have found creative 
ways to jumpstart Maui’s weakened 
housing and construction industries. For 
instance, Pe‘ahi Farms, which sits atop 
130-foot cliffs along the picturesque 
North Shore coastline, has 15 vacant 
farm estate lots for sale. Last week, 
Pe‘ahi Farms’ project owners announced 
a sales incentive plan extended to 
potential homebuilders throughout 2010. 
The plan, which is designed “to get the 
real estate market ball rolling,” offers a 
significant price reduction that will allow 
up to six homeowners a substantial lot 
discount if they are prepared to start the 
building process. The SMA process is 
complete for the entire project; 
therefore, project owners said, the lots 
are ready-to-build.  

In addition, Pe‘ahi Farms’ project owners 
are offering seller financing to assist 
homebuyers through the completion of 
their new estate. This sales incentive 
plan, they say, is in response to the 
banks’ current “unwillingness to lend on 
undeveloped land.” 

Strategies such as this, combined with 
other creative financing options for other 
home and condominium projects, will 
hopefully act as a catalyst to motivate 
buyers to make a purchase and create 
much-needed jobs in the construction 
industry. 

 


